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ABSTRACT: Nowadays people are stepping back from old-school ways of saving money. Instead, they’re leaning into
organized strategies that involve putting cash into investments over time. One such method getting attention is called a
Systematic Investment Plan, or SIP. These plans pop up often when talking about steady, long-term investing habits.
The research looks at whether folks actually get what SIPs do. It checks how clear the idea feels to regular investors.
Trust plays a role too - some jump in because they believe it works. Others stay out due to confusion or past letdowns
with similar tools. Feelings about risk shape choices just as much as knowledge does. Past experiences quietly steer
decisions behind the scenes.

One hundred fifty six people took part, their ages and lives quite varied. Though many know what SIPs are, few
actually put money in. Not knowing enough about money stuff holds some back. Worry over markets jumping up and
down scares others off. Distrust in how finance works blocks still more. Each reason stands strong on its own.

Digital tools are playing a bigger role in how people invest, especially those who are young. Still, just having access
doesn’t mean everyone jumps in. Feelings and mindset shape choices just as much as knowing about money. What
stands out is the space between knowing what to do and actually doing it. Understanding everyday investors means
looking beyond facts and figures.

I. INTRODUCTION

A shift has quietly taken root in how people handle money across India these past ten years. Rising prices, unstable
career paths, one thing clear - old habits won’t stretch far anymore. Bank savings, once trusted completely, now fall
short when planning ahead. New tools have entered everyday life, slowly nudging folks toward different choices.
Comfort zones are shrinking as more realize safety lies elsewhere. Fixed returns feel outdated, almost out of step with
today’s pace. What worked before fails under current pressures. Awareness grows, not loudly, but steadily, like
morning light.

Starting small feels easier when money moves into mutual funds bit by bit. Over months, those bits build up without
needing a pile of cash at the start. Sticking to regular payments shapes habits that quietly support smarter money
choices. Time turns repeated deposits into something solid, lowering exposure when markets jump around. Steady steps
tend to add up more than sudden leaps ever do.

Beyond such benefits, one puzzle sticks around - why the hesitation to dive into SIPs, even when so many know about
them? To untangle that, this work looks close at how knowing something differs from doing it.

II. REVIEW OF LITERATURE

1. Existing research identifies Systematic Investment Plans (SIPs) as an effective approach to long-term wealth
creation. Regular and disciplined investments enable investors to benefit from compounding and rupee cost averaging,
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making SIPs particularly suitable for salaried individuals (Anthoniammal et al., 2025; Sulochana & Prabhakar, 2024).
These features not only enhance financial outcomes but also promote consistent saving habits aligned with long-term
goals.
2. Despite increasing awareness, several studies highlight a persistent gap between knowledge and actual investment
behavior. While individuals are aware of SIPs, their understanding of how these plans function remains limited, which
affects participation (Khanum & Gomathi). Financial literacy and income levels play a crucial role, as more informed
individuals tend to show higher investment involvement (Cheong, 2024; Alabi, 2025).
3. Behavioral finance literature further explains that investment decisions are strongly influenced by psychological
factors. Fear of loss, uncertainty about returns, and reliance on familiar investment options often discourage individuals
from adopting SIPs (Zahera & Bansal, 2018; Fromlet, 2001; Redhead, 2008). These findings indicate that investor
behavior is shaped not only by financial logic but also by emotions and social influences.
4. Technological advancements have significantly improved accessibility to investment options. Digital platforms and
fintech applications have simplified SIP investments, particularly attracting younger investors due to convenience and
transparency (Klausner & Antia, 2021). However, accessibility alone does not ensure participation, as trust and
financial understanding remain essential.
5. The evolution of SIPs reflects a broader shift in investment patterns, with individuals gradually moving from
traditional savings methods to structured investment options. Regulatory support and increased financial awareness
have contributed to this transition, although adoption remains uneven across different demographic groups (Maurya et
al.; Naskar & Kundu, 2025).
6. Research on younger investors shows that financial literacy, peer influence, and risk perception significantly impact
investment choices. While younger individuals are more open to investment opportunities, many still prefer low-risk
options due to limited experience (Memon & Wagh, 2025).
7. Theoretical perspectives such as compounding, diversification, and disciplined investing further support the
effectiveness of SIPs as long-term financial tools (Swensen, 2005; Ang, 2014). Additionally, the Adaptive Markets
Hypothesis explains how investor behavior evolves based on changing market conditions, influencing their willingness
to invest in SIPs (Lo, 2005).

III. RESEARCH METHODOLOGY

3.1 Research Design
A closer look at how investors think shapes this study's path. With attention to real choices, it maps out reactions
instead of guessing them. Through careful observation, patterns begin to show without forcing conclusions.

3.2 Data Collection
Survey forms built on fixed questions made up the main information source. From start to finish, each form followed
clear patterns meant to record specific answers. Details poured in once responses began arriving. Every section guided
participants without allowing freeform replies. The format stayed tight, focused only on set queries laid out ahead of
time
·Demographic details
·Level of financial awareness
·Investment preferences
·Perception towards SIPs
·Usage of digital investment platforms

3.3 Sample Size
A handful came forward - 156 in all - to take part, drawn from different walks: some still studying, others clocking into
jobs, a few running their own work. Each brought a distinct path, shaping the mix without leaning one way.

3.4 Variables
Folks’ years lived shapes part of the picture. Money earned each year plays a role too. Schooling level steps in
alongside. Knowing tech? That fits into things as well
Awareness Investment Behavior Perception

3.5 Analytical Tools
·Correlation analysis
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·Regression analysis
·ANOVA
·Descriptive statistics

IV. DATA ANALYSIS AND INTERPRETATION

Focusing on how investors act reveals a number of clear patterns. Still, some details stand out more than expected.
4.1 Awareness Without Investment
Most people questioned said they knew about SIPs. Yet investing in them is something far fewer actually do.
Knowledge sits there, action lags behind. Awareness doesn’t always lead to steps forward.

4.2 Financial Understanding
Folks who get how money works usually jump into investing. On the flip side, confusion around finances keeps others
away from SIPs.

4.3 Behavioral Influences
Fear around losing cash often shapes choices. When returns feel unclear, hesitation grows. Safety feels more real with
familiar paths. Old-school investments draw people in simply by seeming steady.

4.4 Role of Technology
Nowadays, getting into investing feels simpler thanks to online tools, particularly for younger people. With just a few
clicks, things open up - yet sticking with it comes down to how clear and sure someone feels. Starting is one thing;
staying involved takes real grasp.

4.5 Statistical Insights
When people know more, their choices about money tend to shift. Awareness often shapes how someone decides to
invest. The clearer the understanding, the different the approach can become. Knowledge nudges actions in new
directions. Seeing the bigger picture sometimes alters financial moves.
·Financial literacy and digital exposure significantly influence investment decisions.
·Differences in behavior are observed across age and income groups.

This research looks into how money knowledge connects with choices about SIP investing, based on info gathered
from 157 people. To explore links and forecasting power of certain factors, methods like correlation and regression
were used.

Not much of a link shows up when checking how well knowing about money ties to choosing SIP investments - just a
slight nudge upward (r = 0.105). Still, that hint doesn’t hold weight when tested (p > 0.05), meaning knowledge
probably isn’t driving choices here.

Looking deeper, a statistical method checked how awareness, age, and income affect investing choices. This setup
explains just a small piece - only 8.6 percent - of why people invest the way they do, shown by an R squared number
sitting at 0.086.

Even though awareness shows a coefficient of 0.152 with a t-value of 1.742, it does not reach significance in predicting
SIP choices - p ends up above 0.05. Age, sitting at 0.091 and t of 1.021, also falls short; no strong link appears. Income
barely moves the needle: β is just 0.003, t lands near zero, and p stays higher than threshold. None of these factors
clearly shape investment patterns in this case.

Finding shows money knowledge by itself barely changes how people invest. Results point out traits like age or
education matter less than expected when picking investments - other habits and mental patterns might play bigger
roles instead.
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V. FINDINGS AND DISCUSSION

The study highlights several important observations:
Awareness Without Follow Through
A person can understand SIPs fully, yet still hesitate to begin. Clarity matters just as much as knowledge when putting
money into investments.
Feelings Shape Choices
What stops clear money decisions is Heavy feeling like fear. Doubt creeps in, too. These weigh more than facts
sometimes. Logic gets pushed aside when worry takes hold.
Digital Platforms Aid Yet Don't Substitute Understanding
Folks lean on tech tools these days still, knowing money matters beats any app. A gadget shows data; real insight
comes from learning how markets tick. Trust Matters When people doubt banks, they step back. Hesitation grows
where confidence fades. Without belief in money handlers, involvement slips away. Uncertainty pushes many to stay
on the sidelines. Faith lost means doors close quietly.
How Age Income and Background Affect Investing
Older folks tend to weigh choices more carefully, though cash levels can shift how options are seen. Schooling plays a
role too, shaping what paths feel reachable. What you know changes what you pick, especially when paychecks differ.

VI. MANAGERIAL IMPLICATIONS

What came out of the study gives banks and decision makers something real to work with
·Focus on improving financial literacy through practical education
·Simplify communication about SIPs to make them more relatable
On screens people learn while they buy. Through apps knowledge grows alongside purchases. Websites teach even as
payments happen. Online tools share lessons during exchanges. Digital spaces offer info at checkout moments
·Build trust through transparency and consistent communication

VII. LIMITS OF THIS STUDY

A small group took part - just 156 people shared their answers. Fewer voices mean less ground covered. This number
shapes what we can learn. Not every view gets heard when the circle stays narrow
·The study focuses mainly on urban participants
Folks shared their own answers, so that’s where the numbers come from
A snapshot of actions appears through the study's timing. At one moment, patterns get recorded without follow up. This
method holds still what happens then. Time does not move forward here. Observation stays fixed on that instant alone

VIII. CONCLUSION

Starting with small steps, Systematic Investment Plans change how people handle money matters. Not just about
knowing numbers, success often ties to habits, mindset, and daily life patterns. Even when access is easy, choices
depend on more than just income or awareness. One key thing? Consistency plays a role few expect at first glance.
Outside pressures, like family routines or cultural views, quietly shape decisions too. Though designed to simplify
investing, results vary widely person to person. A methodical rhythm helps many stay on track without constant
oversight. Still, emotions around risk can override even well-built plans. Over time, behavior tends to matter more than
initial strategy. Few realize how much environment influences long-term follow-through.

This research points out how feelings team up with what people know, their level of insight, and pressures from
outside. Moving from knowing something to actually doing it depends less on facts alone - more on belief in the
process and inner certainty.

Solving those pieces first might open doors for more people to try SIPs. How well we handle them shapes what
happens next.



© 2026 IJMRSET | Volume 9, Issue 4, April 2026| DOI:10.15680/IJMRSET.2026.0904069

IJMRSET © 2026 | An ISO 9001:2008 Certified Journal | 4605

Future Research Possibilities
Few ideas might dig deeper later on
·Long-term investment behavior trends
·Differences between rural and urban investors
·Impact of financial advisors
·Role of advanced technologies in investment decisions
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